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Disclaimer

Certain statements and/or other information included in this document may not be historical facts and may constitute i f or wa r
lookings t at e muithintthe ineaningof Section27A of the U.S. SecuritiesActand Section2(1)(e) of the U.S. SecuritiesExchange
Actof 1934, as amended Thewordsi b e | iieevxepi d @atnit ,i cii ipratt € dgi | mptl eahfsdr ec s o jii encitlil,i
i ma i Ts,h o anddiiilar expressionsmay identify forward looking statements but are not the exclusive means of identifying

such statements. Forward looking statements include statements concerning our plans, expectations, projections, objectives,
targets, goals, strategies, future events, future revenues, operations or performance, capital expenditures, financing needs, our
plans or intentions relating to the expansion or contraction of our business as well as specific acquisitions and dispositions, our
competitive strengths and weaknesses,our plans or goals relating to forecasted production, reserves,financial position and future
operations and development, our business strategyand the trends we anticipate in the industry and the political, economic, social

and legal environmentin which we operate, and other information that is not historical information, together with the assumptions
underlying these forward looking statements. By their very nature, forward looking statements involve inherent risks, uncertainties

and other important factorsthat could cause our actual results, performanceor achievementsto be materially different from results,
performance or achievements expressed or implied by such forward-looking statements. Such forward-looking statements are
based on numerousassumptions regardingour presentand future business strategiesand the political, economic, social and legal
environment in which we will operate in the future. We do not make any representation, warranty or prediction that the results
anticipated by such forward-looking statementswill be achieved,and such forward-looking statementsrepresent,in eachcase,only

one of many possible scenarios and should not be viewed as the most likely or standard scenario. We expressly disclaim any
obligation or undertakingto update any forward-looking statementsto reflect actual results, changesin assumptionsor in any other
factorsaffecting such statements.
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01 What isMegaFon

MegaFon at a glance

HIGHLIGHTS CONSOLIDATED REVENUE BREAKDOWN
Si=le) ey 2nd largest Russian mobile operatdé¥, with over 64 MM subscriber® 2012 Revenues
=PI\ =\ and historically growing market share RUR 272.3Bn . %
TALS ¥ Unique network position overall on the back of substantial investments Sé;:;l}l(«je;gé?:gn&s;@ Wireless revenues: § %Q
Innovative player with a customecentric approach and a leading 4.9% ' 88.5% SIQ
position in digital services and content &g 8
Leading 4G/LTE operator providing access to 4G/LTE network in 30 3 §
Russian regions, covering ¢.27% of population by the end of Q2 2013  wirelinerevenues: (s
Unrivalled LTE spectrum position prforma after acquisition of 6.6% "
Scartel/Yotd® =
Strong, weltrecognisedbrand ] é 0
0, H —
Extensive retail network of 1,807 owsand-operated stores, 99% of revenues comesfrom Russia -8 8’8
complemented with 1,682 3rd partymonobrand stores § '*FE 8
Managed by a professional team with solid track record COMPELLING HISTORICAL FINANCIAL PERFORMANCE o é-).
Listed on the London and Moscow stock exchanges since November 2010A  2011A 2010-12
2012 )
Total mobile subscribers (MM) 57.2 62.8 64.6 6.3% o
Superior historical growth among Big 3 Russian mobile operators with Consolidated revenue 215.3 242.4 272.3 12.5% _5 2
GROWTH significant future growth potential Consolidated OIBDA 97.6 1006  117.1 9.6% oy
Margin (%) 45.3%  41.5%  43.0% ol g
Focuson improving operating efficiency and capital expenditure Capex (66.5)  (70.6)  (45.2) (17.6%) & s
RETURNS management which translates into growing cash flows As % of revenues 309%  29.1%  16.6%
Highly attractive shareholder remuneration policy. Last twelve month OIBDA Capex 311 30.0 71.9 52.2%
dividend yield of ¢.5.4%® As % of revenues 14.4%  124%  26.4%

Source: Companylata.
Note:

Outlook
for 2013

(1) é By overall mobile revenues and number of subscribers as at IL®

5 (2) é Total number of subscriberss over66 MM in Russia, Tajikistan, South Ossetia and Abkhazia ‘, MEGAFON

(3) é Closing of the transaction is subject to EGM approval L
(4) é Calculated as dividend per GDR of RUR 64.51 (equivalen$1.98) announced on 1 July 2013 over GDR price @655 as of 24 September2013




01 What isMegaFon

20 years of our success story to become o

Launch of 4G/LTE provider in Russia
1

a leading telecom operator in Russia S o

Yota, reached 76 1100% stake in

2 1
cities and towns by ,:g::tgfnizﬁgla dfor

MegaFon total Revenues YE 2012 Ishareholder vote 1 2

1 1 <
(RUB Bn) Acquisition of 25% b = = = = = = = = % go’)
stake in Euroset o %S

L ©

Acquisition Start listing on the 5 % N
of Netby-Net | SE and MICEX 25y

S <

Acquisition of Megalabs og

Synterra launches [

operations
Becomes #2 mobile — X

1st operator to operator in Russia a2
launch 3G in terms of T3
network in subscribers % D m
15t operator Russia in St. T %’8
to cover all Peters- o N
Launch of online  regions in burg RN
) store and Russia £ 4
1% operator in introduction of Lo
Europe to launch  EDGE technology 272.3 R @)

Northwest GsM | MMST and

1
acquired nine operator in 242.4 :
other regional m‘;ﬂﬁgg 215.3 \

1
SoM operaldrs Mo bT Ve 181.9 |
MegaFon :

i Nort hwWest 1
GSMi founded, !
launched :
operations in St. |
Petersburg 1

1

1
— | - . L !

1993 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013E

Acquisition
of Scartel/Yota

6 Source: Companyata. (’ M EGAFON




01 What isMegaFon

Attractive Russian telecommunications market
In the early stages of digital transition

ATTRACTIVE RUSSIAN MARKET FUNDAMENTALS MEGAFONRACK RECORD OF MARKET SHAIRIES "
STRONGIACRO RUSSIAN MOBILE SUBSCRIBERS MARKERE 5
[ =g o]
Russia CEE averag®  WE averag®) (Subscribers in millions) % %8
o = N
Real GDP growt{2012-2015E, %) 3.6 3.0 0.7 188 208 219 228 230 234 B 8g )
. R=
GDPpercapit4 2013 E, $ a®00) 120 37.8 34.4% 33.4% 2 6% 0 O g
Government Debt/GDP (2012, %)  10.9 36.9 94.7 30.7% 30.9% 30.6% m
\z TR
7.1% 106 4% @
FAVOURABLEOMPETITIVE TELECOM MARKERMICS 204 24205 25.8% +3.4 pp °E
< . . . 25.1% 39 24.4% (1.0 pp)
A 3 nationwide mobile operators 23.0% 24.5%  23.7% e . S
. 17.2% 18.0% 17.8% 17.1% 17.6% 17.6% 0.4 pp _g S
A Predominantly prepaid market, limited handset subsidies ' =E=PN
A Tel ket ted t t & CAGRS@% during 2012-2015E 2008 2009 2010 2011 2012 H12013 g g (og
] elecom market expected to grow at a 0 during - — m — @wMacaron @ Virpicom Others i 8‘
A Relatively high OIBDA margin (compared to developed markets) on the
back of growing ARPU TOTAL REVENUHESI2013 DATA REVENUES, 1H2013

RELATIVELY BENIGN REGULAFRARMEWORK

A MTR, roaming rates, and last mile fiber access are not regulafed

24.9%

Acquisition

A Mobile number portability has not been implemented yé&b

©
=
o
z
[}
=
©
O
n
y—
s}

A Local loop unbundling is not implemented

35.0%

Source:Companydata, IMF: World Economic Outlook; World Bank; Russian Economic Report; B @ Mecaron = 3 & VimpelCom Others

CIAWorld Factbook AC&M.
Note:
(1) é Includes Ukraine, Belarus, Kazakhstan, Poland, Latvia and Czech Republic
(2) é Includes Spain, Italy, UK, France and Germany
7 (3) é IncreasedGovernment focus on MTR and potential roaming regulation ‘, MEGAFON
(4) é In May-12, the Ministry of Communications published a draft law which is expected to implement MNP from £18¢ however it was repated
that MNP introduction may be postponed

Outlook
for 2013




01 What isMegaFon

Demonstrating strong operating and financial performance

SUPERI OR OPERATI NG PERFORMANCEDO® 0 TRANSLATI NG I NTO STRONG FI NANC
TOTAL RUSSIA WIRELESS SUBSCRIBERS, MM CONSOLIDATED REVENUE BREAKDOWN) RUR B
| 64.1 242.4 2723 Growth 2
! 52 [ | $53
21.0 i 196 - ! 2 od
. - 139.9 - ¢ S
1 1 .
! 218.8 241.1 ! %g 8,
| : og
: iC
2010 2011 2012 H1 2012 H1 2013 2010 2011 2012 H1 2012 H1 2013
El Dataservice user basé) WM User base not using data servic® Il Wireless services Wireline services Il Equipment & Accessories %)
- 3
BLENDERUSSIA ARFRYAND BLENDED M®U 302 CONSOLIDATED OIBBND OIBDA MARGIN G;ZMZIE)D = é ™
! 1 .£7/0 — )
S ' 47.6% 3 28
285 288 ! : y s
: L 414% gco
: : i g)l).
2010 2011 2012 H1 2012 H1 2013 2010 2011 2012 H1 2012 H1 2013
B ARPU, RUR per month === \|OU, minutes per month o
c O
RUSSIA DATARPUARPD) AND DS©® CONSOLIDATED CAPEX AND CAPEX MARGIN 2=
1 ‘0 @
1068 975 30.9% 29.1% ! €
: 1,264 . g3
' . 16.9% <2
: | 1esw 5
: ! 8.9%
: :
2010 2011 2012 H1 2012 H1 2013 2010 2011 2012 H1 2012 H1 2013
DSU, Mb/ th T e T T T T T
W Data ARPU, RUR per month - men | Operating resultsprovided on this page cover only the Russian i =9
Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed _ | business; financial results present consolidated numbers | 4—9 8
(1) é DataService User is defined as a Subscriber who has used any of our data transfer services within the preceding three months . J =
(2) é Activesubscribers that do not comply with the definition of Data Service User Base o e

8 (3) é Totalwireless services revenues (including interconnection and roaming charges but excluding connection revenues) for a givengedivided by average number of wireless subscribers, divided by number of months in such peri

i
(4) é Totalnumber of minutes in a given period divided by average number of subscribers in such period, divided by number of monthsiah geriod ‘a M EGAFON

(5) é Totaldata revenues in a given period divided by average number of data service subscribers during such period, divided by numflreooths in such period
(6) é Totalnumber of megabytes transferred during a given period divided by average number of data subscribers during such period,etiigt number of months in such period
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Our new strategy focused on topline growth, cash
generation and high shareholder return

STRATEGY

Deliver superior customercentric experience in all areas of our operations

1. Strengthenleadership 2. Expandto new and innovative . .
- . : 3. Efficiencyand productivity
position in core business value added services
0 Deliver services tailored to needs of 0 Capture the value shift from traditional 0 Improve Capex efficiency after period of
each customer segment telco access services to value added significant infrastructureinvestment
services
0 Support and enhancdeading position 0 Enhanceoperational efficiency through
in 4G services 0 Achieve revenue growth from new VAS reduction of dealer commissions,
. . . . verticals: content, mobile financial reduction in churn and cost savings in
6 Monetise shift from voice to data by services, mobile advertising, cloud & IT IT, network and G&A
leveraging #1 infrastructure and leading and M2M
position in mobile datamarket® 0 Leverage network sharing as a driver of
. o 0 Achieve improved customer loyalty and efficiency
6 Harvest the significant market incremental revenues from increased . _ _
opportunity in non-urban broadband data traffic 0 Remain Russia focused

New strategy with emphasis on cash generation and profitable growth in stark contrast with
old strategy that focused on network investments and market share capture

Management compensation going forward determined primarily by OIB@&apex growth vs.
previous structure based primarily on topline and market share growth

Note:

(1) é In terms of mobile data revenues. ‘a MEGAFON
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01 What isMegaFon

Why invest in MegaFon +93%

(Adjusted for dividends)

Growing cash flows driven by $38 MegaFon share price performance since IPO, $ o
high OIBDA margins with lower $36 o S
future capital intensity §59
$34 g c;_u &
$32 £° o
Highly attractive shareholder og
remuneration policy $30 (i
(2]
$28 @
Sinit 26 g
ignificant future growth S o
a =
potential 24 § 3
g
$22 O
Strong market and company $20
fundamentals
$18

Nov 12 Dec 12 Jan 13 Feb 13  Mar 13 Apr 13 May 13 Jun 13 Jul 13 Aug 13

Acquisition
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v APUREPLAY RUSSIAN OPERATOR RUN BY ATEBAMANAGEMENT TEAM
« LONGTERMCOMMITTED STRATEGIC LEAD SHAREHOLDERS
+ ROBUSTCORPORATE GOVERNANCE FRAMEWORK

10 Source: Bloomberg as o224 September2013 cb MEGAFON
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02 Corporate and FinanciaHighlights Q2 2013

Q2 2013 Keycorporate events

CONTINUE TO FOLLOW LONG TERM STRATEGY FOCUSED ON EFFIGIAND GFIBNE INTERNET SERMEVELOPMENT:

KEY CORPORATE EVENTS FURTHER IMPROVEMENT OF DEBT PROFILE P
~ B =
A Company celebrated its 20th anniversary in Saint Petersburg A Concluded cross currency swap transaction to mitigate growing %%’ o
- 1 i 0, A Q O -
A Establishment of a global strategic partnership witfelef nica currency risk and to economl_cally hedge c. 50% Me gaFonés ® ?g
. . S total net open currency position SHEN
S.A. to exploit economies of scale in joint procurement and to 25y
. o c
exchange technological knowhow DECLARED DIVIDENDS OF RUR @£&R 1 ORDINARY SHARE (OR og
A The CEO has exercised his option under lot'rm incentive plan PER 1 GDR), AMOUNTING TO RUR@IRNTOTAL, WHICH WERE =
and made further purchases of tPRPADIBRMNMIPBnyEsSs shares in the @
market thus increasing his interest irMegaFonup to 2.55% g 2
ACQUISITION OF SCARTEDTATO STRENGTHENE GAF ONEé S ‘_cz 2 g
DEVELOPMENT OF MOBILE INTERNET SERVICE IS A PRIORITY LEADING POSITION IN 4G / LTE MARKET IN RUSSIA ° ,E’g
- ” N il S
A Launched sale oMegaForbranded smartphoneé iMegaFon A On12September2 013 MegaFonés extraordills go
L o g &a RUR 1,990 (c.$ 60) to boost mobile data meeting approvedthe acquisition of 100% interest in LLC O
consumption Scartel (iScart élfifon)GatsdalEServices a (i

" . . . o . I nvest mentGarddaldn) t ed (i
A Continued pioneering of 4G/LTE to support leadership in mobile

data A Deal consideration: Equity Value of $ 1,180MM for 100% of

) Scartel / Yota plus assumption or payoff Net Debt of up to

¢ Launghed 4G_/ LTE for smartphones _and allqwed Intranet $ 600MM as of 30 June 2013, translating into Enterprise Value
roaming services for 4G/LTE users in Russia of ¢.$ 1,780MM as of 30 June 2013

G By the end of Q2 2013MegaFonprovided access to 4G/LTE
network in 30 regions in Russia, covering ¢.27% of
population in the country

Acquisition
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G Plus assumption or payoff of potential Scartel ¥otaNet
Debt increase of up to $ 20MM for each month starting from
1 July 2013 until Closing that is expected at the end of
September

All financial results provided in this presentation are stated on consolidated IFRS basis unless otherwisentioned.

Note:

(1) é Dividends attributable to four consecutive quarters (from Q2 2012 to Q1 2013)

2)é Approxi mately RUR 3Bn of divi de-owhed subsidiargMega&kdnidn tt eor 1t ehtei cCroarip a@wy @Ersu swhloil rhiyt e g MEC(.J.: #aﬁs t he
12 treasury shares / A

(3) é MegaFonto acquire 100% interest inMaxiten Co Limited, holding 100% interest in Scartel andota
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Q22013 Financial andoperational highlights

CONSOLIDATED oL 72 . 2 KEYPOINTS 2

REVENUEUR Biliion) 2012 66.6  (up by 8.4% y-0) A All business revenue streams have demonstrated g;!’m
organic growth %%é'

O @

CONSOLIDATED 2013 34 3 A OIBDA growth is primarily driven by increase in %g ©

OIBDARUR Billion) 012 28.2 (up 21.8% y-0) revenues and continued positive effect from o =
implemented costoptimising initiatives

OIBDA 2013 475 A Solid net profit growth reflects strong uplift in

MARGIN) 2012 42.2 (up 5.3 p.p. y-0-y) operating profit in Q2 2013 vs. Q2 2012 and

™
)
o
~
N
o

significantly lower foreign exchange losses

n
=
=]
2a
c O
c_rsn:
<=
G ©
CL
Ty
O

NET R 13 . 6 A Subscriber base continued to grow supported by
PROFI® (rur sillion) 1.7 2012 (up c. 8-fold y-0-y) uptake in sales of smartphones and mobile internet
devices as well as further stimulation of data usage

©
s o
NET PROFIT 2013 18.8 S=
D =
MARGIM/O) 25 2012 (up 16.3 p.p. y-o-y) All financial results provided in this presentation are stated on consolidated IFRS basis g_ 8
unless otherwise mentioned. O N
< N
@ Note: o
MOB'LBU BSCRIBER « 2013 6 6 O (1) é Net profit attributable to equity holders of the Company
] (2) é Consolidated data includes subscribers of the Company in Russia and subscribers of
(Million, as of 31 March 2013 2012 its subsidiaries: {TT mobilel CJI®LMiIi nCXdhe i
63.6  (up 3.8% y-oy) Republic of Abkhazia and i OSTELEKOMI CJSC

13  MEGAFON




02 Corporate and Financial Highlights Q2 2013

Strong momentum in mobile data revenugrowth continues

CONSOLIDATED REVENUE GROWTH BRIDGE

Growth
RUR Bn 8.4%

A Solid consolidated revenue growth

13 of 8.4% y-o0-y

Q2 2013

A Strong mobile data growth seen in previous
guarters has accelerated in Q2 2013 with
revenues increasing by 28.7%-p-y

06 0.3

Corporateand
FinancialHighlights

0.6 0.2

2.6

A Sales of equipment and accessories
demonstrated significant increase becoming
the second largest growth driver in monetary
terms in Q2 2013

66.6

(2]
=

>
S5
c Lm
—Xxd4g
2

= AN
Sso
g
@]

G Revenues grew by 47.4% generating an
additional RURL.3Bn

A Voice represented the third largest
contribution to total revenue growth in Q2
Revenue Data Voice ™ SMS VAS Wireline  Equipment  Revenue 2013, adding RUR 0.6Bn to the total

Q22012 (excl. SMS  services and Q22013
y-0-y growth and MMS) accessories revenues

Acquisition
of Scartel/Yota

+28.7% +1.5% +8.0% +11.7% +6.0% +47.4%

Due to rounding, manual calculations for financials and KPIs may differ from those displayed.

Note:

(1) é Voicerevenues consist of Wireless Services Revenue from Local Subscribers, Interconnection revenues, Roaming
Charges to other Wireless Operators and Other mobile revenue.

14 () MEGAFON
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Acquisition of Scartel / Yotates t r engt hen Meg
leading position in 4G / LTE market in Russia

ON 12SEPTEMBERO0 13 MEGAFONéS EXTRAORDI NARY GENERAQN OF EOB% INTNERESA INFSRARVE DY OT A A ul
FROMGARSDALEHE CONTROLLING SHAREHOLDER OF MEGAFON. GNTERESTED SREHOLDERS VOTED

i Scartelowns 2x30 MHz nationwide 4G / LTE spectrum in the 225 GHz frequency band and a 4G / LTE network covering over 30 regions in
Russia or 27% of the Russian population (as of June 2013)
fi  Yotaprovides 4G / LTE mobile internet services to 605k B2C and 43k B2B retail customers uSirga r heéwbrk (as of June 2013) ‘
i  Morgan Stanley advisedMegaForon the transaction and provided a Financial Opinion to the members ldfe g a F Boaré af Directors,
representing noncontrolling shareholders Yota
TOTAL CONSIDERATIONSQF8 BNON AN ENTERPRISE VALUE BASIS AS OF 30
COMPELLING ACQUISITION RATIONALE JUNE 2013
A Significant increase in network capacity and quality, that will strengthen A Equity Consideration of $ 1,180MM, paid on a deferred basis as follows:
Me g a Fleade#ship position in the fast growing mobile data market 50% of the consideration ($ 590MM) plus interest at 6% p.a. from closing
through enhanced overall service offering and customer experience until payment date will be paid on the 1st anniversary of closing while the
remaining consideration ($ 590MM) plus interest at 6% p.a. from closing
A Ability to carry out 4G / LTE rollout with reducezhpexand opex per until payment date will be paid on the 2nd anniversary of closing
Mbps of data transmission capacity because of enhanced spectrum

A Net Debt of the Target capped at $ 600MM as at 30 June 2013 plus increase

position of $ 20MM per month from 1 July 2013 until closing

A Considerable cash flow savings in network rollout and maintenance
driven principally by elimination of significant current and future

operating costs IMPACT ONME G A F GFWANCIAL PROFILE

A No change on 2013 guidance on revenue growth, OIBDA margjitapex

A No change in dividend policy

15 ) MeGAFON
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03 Financial and OperatingResults Q2 2013

Keyhighlights: Strongrevenue growth
and further margin expansion

Growth Growth REVENUE, OIBDA AND RROFIT
8.4% 7.9%

A Our strong Q2 2013 performance derived

8
5

129.6 . . [ =g o]

666 /L1 7.6 e77 722 from 8.4% yo-y topline growth in o3

. o = N

Revenue revenue from the core business, 88y
including 28.7% growth in data revenue, 38
and 47.4% growth in revenue from sales [
Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013 Of handset and accessorles @
Growth 3 ) _ =k

24.2% A Our continuous focus on operating Sgo

e e e . . 8 50

N

OIBDAand 537 / efficiency initiatives toget.her with strong % % S
OIBDAMargin w 5 reven.ue growth rgsulted in an OIBDA ]
: margin of 47.5% in Q2 2013 growing by O

+5.3pp y-0-y

Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013

< . g
A Net profitd grew by more than &old c0
Growth Growth : . . 2Z
714.7% 139.9% y-0-y in Q2 2013 driven by the solid 5L

. . . >
o 149 186 26.2 growth in operating income and §§
Net profit™™ and Net improved foreign exchange position: RUR 5

profit margin 10.9 18.7%

2.2Bn offorexlosses in Q2 2013 vs. RUR
9.9Bnin Q2 2012

Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013

B Quarterly data RUR Bn  mmm Half-year datg RURBn =0~ % of Revenue

17 Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed ‘a. MEGAFON
W

(1) é Netprofit attributable to equity holders of the Company.
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Keyhighlights: Continuedcash flow growth driven
by high margins and loweCAPEX

Lower Lower
31.7% 13.3% FZAPEX, OIBDBAPEX, FREE CASH FLOW 9
16.1 21.9 A CAPEX for Q2 2013 amounted to RUR S5
12.2 8.3 SZm
7.2 -oBN o3
CAPEX 83 ) gIw
Y M 2 4 16.9% A OIBDACAPEX increased by 62.8%oyy Soo
. in Q2 2013 Ug
Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013 . .
Growth Growth A Free Cash Flow grew by 18.2%oyy in
62.8% 70.8% Q2 2013, primarily driven by an increase

54.3 in cash flow from operating activities and
) lower CAPEX

™
b
o
~
N
o

OIBDACAPEX

(2]
=
=]
2o
c O
‘_SD:
.accn
[
T ©
C
g
O

Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013
Growth Growth
18.2% 58.5%

45.5

Acquisition
of Scartel/Yota

Free Cash Flow
32.5%
[ J

22.1%
°

Q22012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013
mmm Quarterly datg RUR Bn  mmm Half-year datg RUR Bn  =O= % of Revenue

18 Note: Due to rounding, manual calculations for financials and KPIs may differ from thaligplayed ‘a. MEGAFON

-l
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03 Financial and Operating Results Q2 2013

Breakdown ofconsolidated revenue

RUR Bn Growth Growth Growth Growth
8.4% Q22013 vs. 8.0% H12013 vs.
Q22012 H12012
139.9
711 71.6 72.2 129.6 ?— 381';%
67.7 | 5.5 | o g 1%
66.6 EXW-  47.4% 8.8
2 /] 4.6 4.5 47 — 6.0%
4.4 4.5
6.8%
62.9 62.9 59. 6.8%
Q2 2012 Q32012 Q4 2012 Q12013 Q2 2013 H1 2012 H1 2013
mmm Wireless services [ Wireline services
Il Equipment & Accessories
Revenue mix (%)
Wireless 89.3%  88.5% 87.8% 88.0%  88.0% 89.0% 88.0%
services®
Wireline 6.6% 6.4% 6.3% 6.7% 6.5% 6.8% 6.6%
services
Equipment & o, 5.1% 5.9% 5.3% 5.5% 4.2% 5.4%
accessories
Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed
(1) é Wireless services revenue includes monthly fees, airtime revenues, own subscriber roaming, connection fees, data
19 revenue, value added service (iVAST) revenue, wireless

operators and other wireless services revenues

WIRELESS SERVICBSRELINE
SERVICES AND EQUIPMENT &
ACCESSORIES REVENUES

A Consolidated revenue grew by
8.4% in Q2 2013 driven by data
revenue expansion, an increase in
subscriber base, strong demand
for airtime and sales of equipment
and accessories

A Sales of equipment and
accessories increased by 47.4% in
Q2 2013 vs. Q2 2012, driven by
expansion of our retail network,
and significant increase in Q2
2013 in the number ofMegaFon
customized smartphones and
mobile internet devices sold,
including branded smartphones
(MegaFonLogi nt)

interconnectiongbéMEGﬁFONami n g

Q2 2013
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03 Financial and Operating Results Q2 2013

Breakdown of Russiavireless services  Results provided on this page cover

only the Russian business !

revenues

h Growth
RUR Bn Cont Growth 6.7% Growth  VOICE, DATA, SMS AND OTHER VAS
Q2 2013 vs. H12013vs. REVENUES IN RUSSIA
Q22012 1217 H12012  — %)
62.1 62.0 62.8 114.0 0 A Russian wireless services revenue o5
c8.0 . 11.3 10.3% _ =
' 5.1 58 ' 5.7 12.0% 10.2 EXm- 50% grew by 6.7% in Q2 2013 to RUR S
: rE
>1 5.6 il —  8.0% | 6.0 62.8Bn, a faster rate than the ST
224 245% - , 25>
10.0 10.6 28.2% 18.0 growth in subscriber base R=
8.9 : 0 og
(3.2% y-0-y) =
A Mobile data remains the fastest
. 2
growing revenue stream as -5
demonstrated by its significant 83w
44.1 121 1.4% 2.4% y g ceq
growth of 28.2% yo-y and E 2
. = N
comprises almost 18.2% of total g g o
Russian wireless services revenues = s
(vs. 15.1% in Q2 2012)
Q21012 Q32012 Q42012 Q12013 Q22013 H1 2012 H1 2013 i .
A Revenue from VAS (excluding SMS o
B Voice [ Data transfer (Data) and MMS) increased by 12.0%-p-y Sg
i?;’?(;:;e mm SMS (Messaging) VAS (excl. SMS #MS) in Q2 2013 primarily due to %2
. =
O
Voice 71.4%  70.9% 67.9% 66.3% 67.8% 69.9% 67.0% increased usag_e of content and 2 ®
other VAS services 5
Datawanster 5,00 1620  17.1%  18.6% 18.2% 15.8% 18.4% h .
(Data) A Revenue from SMS increased by
(Sl\zﬂesssaging) 4.8% 4.7% 6.0% 5.4% 5.1% 5.2% 5.3% 8.0% due to active promotion of
VAS (excl. . \ . . . , , tariff plans encouraging higher
SMs & mms) &7% 8.2% 9.0% 9.7% 8.9% 9.1% 9.3% usage of SMS

Outlook
for 2013

Note: Due to rounding, manual calculations for financials and KPIs may differ from thaksplayed

20 (1) é Voice includes revenues from: local subscribers which includes monthly fees, airtime revenues, own subscriber ‘, MEGAFON

roaming and connection fees; wireless interconnection revenues; roaming charges to other wireless operators; and other
wireless revenues
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Drivers of Russidotal wireless services
revenues Wireless subscribers

(m) Growth

3.2%

Growth
16.3%

62.1 62.8 62.6
“

62.7 64-1

Q2 2012 Q32012 Q4 2012 Q12013 Q22013

BN Dataserviceuser base®) I User base not using data servic®

Note: Due to rounding, manual calculations for financials and KPIs may differ from thaligplayed

(1) é Data Service User is defined as a Subscriber who has used any of our data transfer services within the preceding threthsnon

2 1 (2) é Activesubscribers that do not comply with the definition of Data Service UsBase

Results provided on this page cover only
the Russian business 1

TOTAL RUSSIA WIRELESS SUBSCRIBERS
INCLUDING BREAKDOWN OF DATA
SERVICE USERS

A Our continuous focus on improving
customer service and reducing churn
rates via new revenueshare
programmeswith dealers
contributed to the steady growth in
our subscriber base by ¢.3.2%-p-y

A Data service user base grew by
16.3% y-0-y due to effective strategy
of promoting data services,
including 4G/LTE

G Wireless data services users
accounted for 35.0% of the

Companyés total s

as at 30 June 2013 vs. 31.0% as
at 30 June 2012

() MEGAFON

Corporateand
FinancialHighlights
Q2 2013
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03 Financial and Operating Results Q2 2013
Breakdown of Russiavirelessservices " Results provided on this page cover
revenues:MoUand APPM | only the Russian business |

A Blended MOU increased by 9

BLENDED MOUO& BLENDED APP®I

Growth Growth minutes in Q2 2013 yo-y largely
3.0% 2.7% due to launch of national tariff
301 301 309 294 810 plan iSwitch to Z

on-net traffic

Q2 2013
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A Continued effort of switching to
federal tariffs in order tooptimise
product development and tariff
management

(2]

-5
Q2 2012 Q32012 Q4 2012 Q12013 Q22013 H1 2012 H12013 ) _ ] é ®
mEm MOU, minutes per month o APPM, RUR A BIended_APPM grew Sllghtly-g-y 'g ccn8
and stabilised at RUR 1.07 level § R

BLENDED AR similar to the past two quarters i g)l).

Growth Growth i -
RUR per 7o 5% A Blended ARPU grew by 4.7% in Q2

2013 vs. Q2 2012 primarily driven

318 331 330 314 333 . e
by increased smartphone 58
penetration boosting usage oVAS e
g g
<2
o
Q22012 Q32012 Q4 2012 Q12013 Q22013 H1 2012 H1 2013
I Quarterly data [0 Half-year data

Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed
(1) é Totalnumber of minutes in a given period divided by average number of subscribers in such period, divided by number of
months in suchperiod; (2) ¢ ARPUor a given period divided by MOU in sucperiod; (3) € Totalwireless services revenues (including

22 interconnection and roaming charges but excluding connection revenues) for a given period divided by average number of wgele ‘a‘ MEGAFON
subscribers in such period, divided by number of months in such period N4




03 Financial and Operating Results Q2 2013
Breakdown of Russiavireless services " Results provided on this page cover
revenues: DSU an@®PPMb | only the Russian business |

A Significant DSU growth was driven

DSUY & APPMB? .
Growth Growth by continued 4G/LTE rollout and 2
29.3% 29.6% Lot launch of attractive tariffs for this TDo
) . (59 (32]
1221 1,301 1,254 o5 technology, along with the growth g Eﬂé‘
of smartphone and tablet 3 8
penetration 35
k=
G DSU increased by 284 Mb or by -
29.3% y-0-y %
. ©
Q22012 Q32012 Q4 2012 Q12013 Q22013 H1 2012 H1 2013 A We managed to stop the decline of c_cvs é %)
mmm DSU, Mb/month m— APPMbHRUR APPMbwhich was driven by the § 28
switch of the focus from high g g o
DATA ARPWARPD®) traffic-consuming dongles to more - &
RUR per Growth Growth .
month 10.4% 7.1% cost-effective smartphones and
168 167 170 - 167 tablets

A All these efforts resulted in 10.4%
ARPDU growth-g-y

Acquisition
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168
] I

Q2 2012 Q32012 Q4 2012 Q12013 Q2 2013 H1 2012 H1 2013
I Quarterly data [0 Half-year data

Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed
(1) é Total number of megabytes transferred during a given period divided by average number of data subscribers during such period,
23 divided by number of months in suctperiod; (2) ¢ ARPDU for a given period divided by DSU in such peri(®);é Total data revenues ‘a. MEGAFON
in a given period divided by average number of data service subscribers during such period, divided by number of months @ su " )
period
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Stronggrossprofit and gross
profit margin improvement

RUR Bn

Growth
8.6%

53.8 54.6 54.5

Q22012 Q32012 Q42012 Q12013 Q22013

I Quarterly data

Note: Due to rounding, manual calculations for financials and KPIs may differ from thalisplayed
24 (1) é TotalGross profit calculated as Total revenues (consolidated) less Cost of services and Cost of equipment and accessories

mm Halfyear data  ===Q)mmm 9 of Revenue

GROSS PROMTAND GROSS PROFIT

Growth MARGIN

9.7% , : :
106.4 A Gross profit grew by 8.6% in Q2

2013 y-0-y (exceeding the 8.4% yo-
y growth in Revenue) as a result of:

G Revenue from wireless and
wireline revenues increased by
€.6.6%, while corresponding cost
of services and SiMtcards sold
increased by only 0.4%, partially
explained by positive effect from
VAS Media acquisition

H1 2012 H1 2013

 MEGAFON

Corporateand
FinancialHighlights
Q2 2013
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Keydrivers of strong OIBDAmMargin
Improvement

KEY FACTORS INFLUENCING SIGNIFICANT

% Key components OIBDA MARGIN IMPROVEMEMNFY "

OIBDA : ‘ - -5
(RUR Bnpg.2 5.6 1.3 0.3 0.9 0.6 34.3 ( 21.8%) A OIBDA increased by 21.8% in Q2 %%Q
2013 y-0-y (from RUR 28.2Bn to RUR ‘gi &

. @©
4.8% . 0.5% 47.5% ( 5.3pp) 34.3Bn) and OIBDA margin £° o

°70 0.3% 0.8% — increased by5.3pp (f 42.2% o=

— — y5.3pp (from 42.2% to =

-1.1% 47.5%)

42.2%

G The key drivers of the growth
were the continuing increase in
revenue and streamlining of
operating expenses, such as
advertising, dealer commissions,
personnel costs and other

(2]
=

>
S5
c Lm
—Xxd4g
229
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g
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general and administrative e
expenses 2=
+8.4% +7.6% -15.0% -28.1% -3.5% ‘§ %
oo

(8]
OIBDA margin  Revenue Cost of revenue Advertising Dealer and General & OIBDA margin < 2
Q22012 cash collection Administrative Q2 2013 ©

comissions
L Y L Y )
Gross profit Sales & Marketing

Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed :
25 (1) é TotalGross profit calculated as Total revenues (consolidated) less Cost of services and Cost of equipment and accessories ‘a MEGAFON
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Consolidated CAPEX

CAPEX AND CAPEXRGIN

RUR Bn
L Lower A CAPEX for Q2 2013 amounted to RUR
3?LW76°2> 43.3% 8.3Bn and for H1 2013 RUR

A Our relatively low CAPEX in H1 2013
was due to several factors:

G As part of our plan to reduce
CAPEX, we have been working
intensively with various
international vendors on
achieving best terms for our
future 3G and 4G network rollout
and modernization of 2G and 3G
network, that would allow us to
optimise our medium term
investmentprogrammeand
realize significant savings. The
tenders were completed in July
2013

G We expect acceleration of our
CAPEX in H2 2013, once all terms

H1 2012 H1 201
Q22012 Q32012 Q42012 Q12013 Q22013 0 013 of the agreements and tender
mmmmmm Quarterly data mm Halfyear data  ===Q)mmm 9 of Revenue documents are finalized
Note: Due to rounding, manual calculations for financials and KPIs may differ from thakigplayed '
2 6 (1) ¢ MegaFonCAPEX refers to actual CAPEX accrued for the yeamaaylnotmatch cash flow CAPEX. ‘a\i MEGAFON

Corporateand
FinancialHighlights
Q2 2013
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Growingcashflow continues to be supported
by cost and CAPEXptimisation

QUARTERLY DEVELOPMENT OF OIBDA MARGIN, CAPEX AS % OF REMBRUYEARNEX MARGIN
ON AN LTM BASIS

A Cash flow continued to grow
impressively in Q2 2013 as a
result of successful

LTM Quarterly
CAPEX as % of
12.69% Revenue

2
25
. . 46.0% LTV implementation of various %5%
44-7% 24.1% 43.0% 43.0% 44.7% Quarterly initiatives aimed at improving g% S
3 41.5% 40.9% a40.8% 4177 t OIBDAas % profits and optimising CAPEX 5£°
| ,  of Revenue i
1 10.9% I
I | 4
g ! 23
c Cm
1 — X
33.8% 34.1% o, o8 334% 1 LTM g 28
1 OIBDACAPEX S8
! as % of Revenue =
1
I
I
I
I
A 4

Acquisition

14.3%
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QL Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2
2011 2011 2011 2011 2012 2012 2012 2012 2013 2013

Outlook
for 2013

Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed

27 (1)é Q1 &2 OIBBACAPEX mi nus QQAPRX 12 Ol BDA ‘,3MEGAFON
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Consolidatedbalance sheetand leverage

BALANCE SHEET AS AT 31 DEC 2012 AS AT 30 JUNE 2013 KEY BALANCE SHEET ITEMS
Cash and cash equivalents 24 24.9 A Liquidity sufficient to distribute .
Shortterm investments 222 478 excess cash to shareholders while o5
Total debt 145.2 149.4 maintaining substantial cash 8 Sg
Longterm debt 126.5 140.2 position g % o
25 o
Shortterm debt 19.9 103 6 RUB 40Bn dividends approved by 38
Deferred financial cost (1.2) (1.2) Annual General Meeting on 28 June (s
Net debt® 120.6 76.7 2013 and paid in July 2013; "
Sharehol d@rsé equity 1179 1128 ¢.RURBBnN of dividends W?re paid to e §
| the Companowéed whol :_gmg
Vi R S Sz subsidiary MegaFoninternational 5 2
A . SS N
NET DEBT AND NET DEBT / LTM OIBDA (1) Cyprus Limited, which holds the ggo
RURBN/ (X) Companyés treasury “-8
L.47x 195y A Continueddeleverage in Q2 2013 on

the back of strong cash generation

G Net debt/LTM OIBDA ratio was 0.59x
in Q2 2013 compared to 1.03x in Q4
2012 or 0.81x in Q1 2013

| e
[ ]
154.8
138.6

Q2 2012 Q32012 Q4 2012 Q12013 Q22013
mmmms NetDebt — ===Qmm  Net debt/LTM OIBDA
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Acquisition

Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed

(1) é Netdebt is calculated as the difference between (a) cash, cash equivalents, principal amount of deposits and (b) principal
amount of loans and borrowings less unamortized debt issuance fees.

(2) é Including non-controling interests.

28 ¢} MEGAFON
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Debt profile

DEBT PORTFOLIO STRUCTURE

By Currency By Maturity A Comfortable level of debt preserved

% OF TOTAL throughout the 2nd quarter 2013:

G No shortterm refinancing risk

15%

Corporateand
FinancialHighlights
Q2 2013

G Diversified lending base and
financing instruments

31-Mar-2013

A Further debt portfoliooptimisation

G Approximately 50% of total net
foreign currency position were
economically hedged by entering
into a structured crosscurrency
swap for USD denominated debt,
which allowed us to mitigate our
exposure to rising currency risks
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G Increased RUB portion of the debt
portfolio to ¢.76%

30-Jun2013

Acquisition
of Scartel/Yota

A RUB 60Bn Exchange Bond program

M Bank Loans H RUB M 1 Year 2 Years regiStered with MICEX:

W Bond W EUR msy oy i .
e ears ears ¢ An |mp0rtant pOtentla| pOOI of

liquidity and an opportunity to
Note: Due to rounding, manual calculations for financials and KPIs may differ from those displayed further diversify financing sources

29 ¢} MEGAFON

Equipment Financing uUsbD 5 Years and Longer
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04 Acquisition of Scartel Yota

The only operator in Russia with an uand-running
multicity 4G / LTE network

SCARTELYOTAOVERVIEW

2]
KEYASSETS: SERVICES PROVIDED: - %
c =
A 2x30 MHz nationwide spectrum in the 2,502,530 MHz / A Mobile internet services to 605k B2C and 43k B2B customers as ffg _‘_c__»g
2,620-2,650 MHz frequency band of 30 June 2013 (c.82% of total revenues), as well as other g% 2
. L telecom operators on an MVNO basis (c.6% of total revenues) =asle]
¢ No embedded coverage or investment obligations 8&
=
=

G Currently,MegaFonis the only operator with an MVNO
agreement in place with Scartel

A Sales of user devices (65% USB dongles, 35% of-Wirouters)
through its own retail network consisting of 69 points of sales
(c.10% of total revenues)

CURRENT GROUP STRUCTURE:

Garsdale BVI Kable GlobalBVIY

G License is to be automatically prolonged in 10 years time
since grant

A Network infrastructure covering over 30 regions in Russia or
27% of the Russian population as of 30 Juriz013
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el I |~_7) Transactionperimeter - g
! Maxiten Co Limited | Oi=
: Cyprus 1 ol
: 100% 100% I §§
1 LLC Scartel LLC Yota : & 5
1 Russia Russia I
: I
1 Spectrum S Subscribers !
I Infrastructure 1

|

31 Note: Preliminaryunadited KPIs as of June 2013 or for H1 2013, unless otherwise stated.

(1) é 100% owned byGarsdaleBVI Gb MEGAFON






















